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t may not come as a surprise to the readers of this mag-
azine, but there has been a structural market shift in
the U.S., which started in the mid-1990s, toward walka- MEE‘HNG THE DEMAND FOR
ble urban develppment. These are higher-density,

mixed-use places where most daily needs can be met by URBAN-STYLE HOUSING WILL REQUIRE

walking, biking or transit. Today’s urban dwellers are look-
i ing for a home that enables them to meet day-to-day
Recent research by the National Association of Realtors

found that 56 percent of homebuyers plan to buy a HOW TO PREPARE AND BUILD MORE

walkable, urban house in their next purchase.
Only 12 percent said they are looking to buy a WALKABLE COMMUNITIES.

large-lot, drivable-only house. As a result,
walkable properties are selling at a premium.

Even when members of the Millennials generation have children, they want to live in areas that provide “walkable urbanism,” whether in an urban setting or
an urbanized suburban place.
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